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Realtors Sue Abbott, Chad Carter, Jason 

Hefl in, Nancy Hutchison, Karen Johnson, 

John Reffett and Sherry Thompson have 
joined Rector-Hayden Realtors. 

Abbott, a Kentucky native, has four years real 
estate experience. She worked in property man-
agement 13 years prior to becoming a Realtor. 
Abbot is now associated with the Lexington offi ce. 

Carter, an Indiana native, received a bachelor’s 
degree in political science from Franklin College 
in Franklin, Ind. Prior to becoming a Realtor, he 
worked as a controller in commercial design, 
engineering and construction, specializing in job 
cost control processes related to new construc-
tion and existing renovation/fi t-up. Carter has 
joined the Lexington offi ce.

Hefl in, an Atlanta native, has 16 years experi-
ence as a mortgage services specialist. He cur-
rently serves as president-elect of the Mortgage 
Bankers Association of the Bluegrass. Hefl in joins 
Jerry Cavallaro as a home mortgage consultant in 
the Lexington offi ce. 

Hutchison has lived most of her life in Grant 
County. She has a background in agriculture 

and 25 years of experience in banking. Prior to 
becoming a Realtor, Hutchison worked at the 
Grant County Extension Offi ce and in retail for two 
years. She is now associated with the Georgetown 
offi ce. 

Johnson, a Kentucky native, is retired from the 
Floyd County School System transportation ser-
vices where she served as director for 12 years. 
She served as president of the Kentucky Associa-
tion of People Transportation and was named 
Director of the Year in 2006. Johnson is now affi li-
ated with the Lexington offi ce. 

Reffett, a Bourbon County native, attended 
Eastern Kentucky University and the University of 
Kentucky. He became a licensed Realtor in 1998 
and earned his broker’s license in 2003. Reffett 
has joined the Georgetown offi ce. 

Thompson, a Winchester native, has lived in 
Versailles 14 years. She studied communications 
at Eastern Kentucky University. As a Realtor, 
Thompson is experienced in both residential and 
commercial real estate, including investment 
properties. She is now affi liated with the Ver-
sailles offi ce. 

New Home & Remodeling 
Marketplace ends today

The Home Builders Association of Lexington presented the New Home & Remodeling Market-
place this weekend at the Alltech Arena at the Kentucky Horse Park. 

The last day for this event is today; hours are 11 a.m. to 4 p.m. Tickets are $5 at the door.
Designed with consumers in mind who plan to build a new home or remodel their current 

home, the event is a showcase of products and services for homeowners and home buyers.
For more information, visit HBAlexington.com and click on the Marketplace link. 

Exterior replacement
projects pay

Homeowners looking for the most return on their investment when it comes to remodeling 
should consider exterior replacement projects. According to the “2013 Remodeling Cost vs. Value 
Report,” Realtors rated exterior projects among the most valuable home improvement projects.

“Realtors know that curb appeal projects offer great bang for your buck, because a home’s ex-
terior is the fi rst thing potential buyers see,” said National Association of Realtors President Gary 
Thomas, broker-owner of Evergreen Realty, in Villa Park, Calif. “Projects such as siding, window 
and door replacements can recoup more than 70 percent of their cost at resale.”

Results of the report are summarized on NAR’s consumer website HouseLogic.com, which 
provides information on dozens of remodeling projects, from kitchens and baths to siding replace-
ments, including the recouped value of the project based on a national average.

According to the “Cost vs. Value Report,” Realtors judged a steel entry door replacement as 
the project expected to return the most money, with an estimated 85.6 percent of costs recouped 
upon resale. The steel entry door replacement is the least expensive project in the report, costing 
little more than $1,100 on average. A majority of the top 10 most cost-effective projects nationally 
in terms of value recouped are exterior replacement projects; all of these are estimated to recoup 
more than 71 percent of costs.

According to the report, two interior remodeling projects in particular can recoup substantial 
value at resale. A minor kitchen remodel is ranked fi fth and is expected to return 75.4 percent of 
costs. Nationally, the average cost for the project is just under $19,000. The second interior re-
modeling project in the top 10 is the attic bedroom, which landed at No. 8 and tied with the vinyl 
siding replacement with 72.9 percent of costs recouped. 

With an average national cost of just under $48,000, the attic project adds a bedroom and 
bathroom within a home’s existing footprint. The improvement plan projected to return the least is 
the home offi ce remodel, estimated to recoup less than 44 percent. 

The “2013 Remodeling Cost vs. Value Report” compares construction costs with resale values 
for 35 midrange and upscale remodeling projects comprising additions, remodels and replace-
ments in 81 markets across the country. Data are grouped in nine U.S. regions, following the 
divisions established by the U.S. Census Bureau. This is the 15th consecutive year that the report, 
which is produced by Remodeling magazine publisher Hanley Wood LLC, was completed in coop-
eration with NAR. 

To read the full project descriptions and access national and regional project data, visit Costvs-
value.com.  
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