
Realtors celebrate 100th anniversary
of Code of Ethics

The year 2013 will mark the 100th year members of the National Association of Realtors have 
subscribed to a strict Code of Ethics. Though the real estate industry itself has evolved over the past 
century, NAR’s core values and commitment to excellence have remained constant.

As members of an association that’s more than a century old, Realtors bring a wealth of resources to 
consumers so that they can give their clients the best possible representation during the transaction 
process. NAR members have access to advanced educational opportunities and training in real estate 
specialties, and they also subscribe to the Realtor Code of Ethics.

NAR President Moe Veissi explained the difference between a Realtor and a real estate agent. 
“The term Realtor is a registered collective membership mark that identifi es a licensed real estate 

professional who is a member of NAR,” said Veissi, broker-owner of Veissi & Associates Inc., in Miami. “Only members of NAR 
can call themselves Realtors, and as a condition of membership, Realtors subscribe to NAR’s strict Code of Ethics. Realtors 
are the heart of the deal, and the Code of Ethics is our guiding principle.”

All Realtors must take quadrennial Code of Ethics training to retain their membership. The code identifi es professional 
responsibilities owed to clients, customers, other Realtors and the general public. When NAR adopted its Code of Ethics in 
1913, it was only the second trade or business group in the United States to adopt mandatory ethical standards.

“The Code of Ethics is one way Realtors demonstrate value to home buyers, sellers and investors,” Veissi said. “Buying a 
hom e is one of the most important investments people will make in their lifetimes, so having a Realtor who abides by a Code 
of Ethics can provide an added layer of security.”

Consumers can read more about the Code of Ethics and can fi nd a summary of the Code that explains how it benefi ts them 
at Realtor.org/codeofethics. NAR is America’s largest trade association, representing 1 million members involved in all aspects 
of the residential and commercial real estate industries.

KAR elects 
2013 offi cers, 

announces 
awards

The Kentucky Association of Realtors has 
selected its 2013 board of directors and 
leadership during the 90th Annual Convention 
& Expo in Covington, Ky. 

John May was installed as the 2013 
Kentucky Association of Realtors president. 
He is a member of the Greater Louisville 
Association of Realtors and a graduate of the 
University of Louisville. May began his real 
estate career with Century 21-Joe Guy Hagan 
Realtors in Louisville before moving to the 
family brokerage of John May and Associates 
Inc. He served as GLAR president in 2004, 
and was named its Realtor of the Year in 
2009. Additional professional experience 
includes service as a former Property Valuation 
Administrator in Jefferson County and as a 
qualifi ed appraiser for the Department of 
Veterans Affairs. May has served as the NAR’s 
Federal District Coordinator, and is a frequent 
participant in KAR and NAR Realtor Hill Visits 
in Frankfort and Washington, D.C.

Local Realtors elected to the board include 
Treasurer-elect Gale Fulton, of RE/MAX 
Creative Realty in Lexington, and Region 
4 Director Linda Wiley, of Keller Williams 
Bluegrass Realty in Lexington. 

Jim Sewell was named 2012 Realtor of 
the Year. He is affi liated with Century 21 
Commonwealth in Frankfort and is a member 
of the Lexington-Bluegrass Association of 
Realtors. 

The 2012 KAR Distinguished Service 
Award was presented to Jayne Cox for her 
outstanding contributions and service to the 
real estate industry and local community. She 
is broker/owner of Jayne Cox & Associates in 

Lexington and a member of LBAR. Cox was the fi rst woman elected 
president of KAR in 1988 and was awarded Realtor of the Year at the 
state level in 2001. She currently serves as an RPAC Trustee at both 
the state and national levels. 
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Real estate advertisers call (859) 231-1445 or e-mail sbryant@herald-leader.com  •  For Sale By Owner advertisers call 1-800-933-7355

PUBLISHER’S NOTICE  All real estate advertised in this newspaper is subject to the Fair Housing Act, which makes it illegal to advertise any preference, limitation or discrimination based on race, religion, gender, handicap, familial status or 
national origin, or an intention to make any such preference, limitation or discrimination. "Familial status" includes children under the age of 18 living with parents or legal custodians, pregnant women and people securing custody of children 
under 18. This newspaper will not knowingly accept any advertising or real estate which is in violation of the law. Our readers are hereby informed that all dwellings advertised in this newspaper are available on an equal opportunity basis. 
To complain of discrimination call HUD toll-free at 1-800-669-9777. The toll-free telephone number for the hearing impaired is 1-800-927-9275.
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Operation Military Cheer
You can make a difference for Kentucky’s military families by donating new, 

unwrapped toys for infants and children up to age 17 now through Wednesday, Dec. 12.
The Home Builders Association of Lexington’s charitable arm, Home Builders Care, is 

partnering with the Kentucky National Guard for Operation Military Cheer. In addition to 
the donations of new toys, cash or Kroger gift cards are also appreciated. 

Please drop off your donations at the Home Builders Association of Lexington’s 
headquarters, 3146 Custer Drive, from 8 a.m. to 4:30 p.m. 
Monday through Friday. 

Items collected will be distributed to our deployed 
and non-deployed military’s children 
and families in need. 
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